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A Letter From Mark
SECOND ISSUE-AFFLUENT LIVING

Thank you, thank you, thank you for your great response to the first issue 
of “Affluent Living” last month. 

Here are some of the responses we received;

WOW!         VERY IMPRSSIVE MAGAZINE   PROFESSIONALLY  DONE
MORE THAN EXPECTED  INCREDIBLE        LOVE THE GRAPHICS

It took us quite a while to get that first issue out. Now our challenge is to produce 
it on a monthly basis and make each issue better than the last. Many thanks 
to Valerie Vass, Madeline Smith and all of our authors for their expertise in 
accomplishing this first of many goals for the IAAI. We hope you enjoy this second 
issue. Please forward it to anyone you think may be an accredited investor and 
ask them if they would like their email address added to our mailing list.

In the next few days, you should see our next publication arrive in your email box. 
Entitled “Live, Laugh and Learn,” it will be a brief daily email. Please open it to find 
a bit of humor, a touch of inspiration and access to world news on a wide variety of 
subjects all at one central location (no need for spending your time searching)! We 
call it “putting the world at your fingertips”.

From our original base in LaGrange, Georgia, we expect to be expanding in the 
next 60 days. Our first additional locations will be Auburn, Alabama, then Car-
rolton, Georgia, and Rock Hill, South Carolina. Vetted and selected financial advi-
sors will start the educational Lunch and Learn meetings in those towns and their 
guests will be added to our mailing lists. If you know someone in those towns that 
we should invite, please let us know.

Beyond that, we continue to work on our website, webinars, regional meetings, dis-
counts and other ways to provide valuable information to the accredited investor. 
From the strength and with the guidance of the accredited investors we serve, we 
expect (and intend) to create an increasingly strong association.

Please click the button below to offer us any suggestions of how we can better serve 
you. Your guidance is the key to us providing a valuable service to you.

Thank you,
Mark Headrick

SECURITIES OFFERED THROUGH 
DEMPSEY LORD SMITH, LLC MEMBER FINRA/SIPC

ADVISORY SERVICES OFFERED THROUGH 
DEMPSEY LORD SMITH, LLC
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H
ow many times have you started a new 
activity (such as a personal project or 
exercise routine) with a burst of 
enthusiasm, only to feel that initial loss 

of motivation? This often leads to depression and 
causes us to give up prematurely. I’ve experienced 
this letdown dozens of times myself. But fortunately, 
with a bit of thought and reflection you can turn this 
negative emotion around.

The key to harnessing your emotions is understand-
ing them. The natural pattern of human emotion 
is peaks and valleys. When we start a new 
project we’re filled with tremendous optimism. 
All we can think about is the expected benefits, and 
since we haven’t started yet, we aren’t aware of 
the difficulties involved. This natural high causes a 
surge of mental and physical activity. The peak is a 
great thing because the energy boost gets projects 
off the ground. If you’re a creative type like me, 
you know that this period is euphoric. You feel like 
nothing can stop you.

The downside of this surge of energy is that it inevi-
tably ends. Exerting large amounts of energy wears 
you down, and after the initial optimism wears off 
we feel extremely tired. 

However high you started off, you fall down just as 
low. This causes a loss of confidence. The combi-
nation of fatigue, scant results, and an awareness 
of impending adversity makes us want to give up. 
From personal experience I’ve learned a few ways 
to hold strong against negativity.

Educate Yourself

Emotions, by nature, lose their power when 
we understand them. Prove this to yourself. 
Next time you get angry, take a moment to reflect 
on the reason behind the emotion. When I step 
back and reflect, it’s easy to see that my anger is 
caused by insecurity/selfishness/jealousy etc. 
After I understand the cause my anger fades away. 

The same technique applies to a loss of motivation. 
Instead of giving into negativity, step back and 
analyze. Look at the causes. Are you tired, burned 
out, disappointed by the results? Are these feelings 
justified, or are they a by product of a low point in 

the emotional spectrum?

OVERCOMING A 
LOSS OF MOTIVATION
By John Wesley
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Use a loss of motivation as an opportunity to recon-
sider what your motivation really is. One reason I lost 
motivation is that I became too concerned with the 
financial aspect of blogging and lost sight of the real 
reason I started: sharing my passion for self improve-
ment and the pursuit of happiness. When I realigned 
my motivation with my passion, the lack of results 
didn’t matter. My motivation returned because I 
realized connecting with people through my writing 
is an end in itself. Even if this site never makes a dime, 
sharing my ideas and experiences to help other people
 is worth the effort.

In truth, sometimes giving up is the right decision. 
If you started doing something for the wrong reasons 
you’ll likely lose your motivation. This is a good thing. 
It allows us to see what really motivates us. In these 
cases, the best choice is to move on to a new endeavor. 
Don’t fight self doubt, use it for your benefit.

Conclusion
The passing of the emotional peak is a blessing in dis-
guise because it allows us to reevaluate our plans from 
a fresh perspective. At first we are blinded by our 
own optimism. When we lose our motivation we can
 see gaping holes our in plan. We can either get down
 on ourselves and give up, or we can use this negative 
emotion to discover our faults and correct them. After 
I pulled myself out of the motivational cellar, I went back
 to all the negative thoughts I’d had and applied them to 
improving the site. 

To illustrate these ideas, I’ll use my most recent 
project as an example, the creation of this site. 
When I launched Pick the Brain it took an enormous 
amount of effort. I was completely new to blogging, 
web design, and traffic building so there was a steep 
learning curve. Writing new posts, setting up the 
site, and trying to build traffic took up nearly all my 
free time. After about three weeks I was completely 
burned out. I got depressed and started to question 
if the site was worth the effort. I wasn’t seeing any 
returns and I started to find enormous faults in my 
writing and the purpose of the site. There were 
moments when I was resigned to failure.

One reason I was able to overcome this loss of 
motivation is that I prepared myself for a letdown. 
Beforehand, I researched blogging and learned that 
it generally takes 9-12 months before a site begins to 
see significant traffic. Knowing that my lack of 
success was perfectly normal helped me get over it. 
The same is true for other endeavors. If you know 
losing 20 pounds in a month is unrealistic, you’ll be 
able to accept losing only 5 more easily.

I also knew my own emotions and was prepared 
for the initial emotional peak to pass. When I was 
first inspired to launch a website, my expectations 
were through the roof. Dreams of AdSense revenue 
danced in my head and I pictured throngs of loyal 
readers as if they already existed. But because I 
understand my emotional pattern, I realized this 
optimism would give way to depression. In the back 
of my mind, I foresaw the impending motivational 
battle, and when it came I was ready.

Reevaluate Your Strategy 
and Motivation
The passing of the emotional peak is a blessing in 
disguise because it allows us to reevaluate our plans 
from a fresh perspective. At first we are blinded by
 our own optimism. When we lose our motivation we
 can see gaping holes in our plan. We can either get
 down on ourselves and give up, or we can use this
 negative emotion to discover our faults and correct
 them. After I pulled myself out of the motivational
 cellar, I went back to all the negative thoughts I’d
 had and applied them to improving the site. 

ABOUT PICK THE BRAIN

Run by Erin Falconer, PickTheBrain diverges 
from traditional “self-help” by taking a broader 
approach. Rather than sticking to a small set of topics, 
the site covers anything related to self improvement. 
Any information that people can use to live more 
prosperous, satisfying lives is a potential article. 
  

For all content questions and 
suggestions please contact Erin directly 
erin@pickthebrain.com
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Why Your Flaws 
Are Actually 
Your Strengths
By Patkelly Podcast

Your flaws are actually your strengths

Take a moment to think about what makes you 
unique. What’s that one thing that makes you 
feel different from other people in your life? 
Don’t let yourself get away with believing you 
aren’t unique, because that’s never true. I’m 
not talking about something that makes you 
one-in-a-million unique — this isn’t a fairytale, 
this is real life. I mean, what makes you stand 
out from your friends or coworkers? It doesn’t 
have to be anything extreme, but I do believe 
it’s there, and if you get honest with yourself, 
you believe it too.

Maybe there’s a trait you’re not thrilled about. 
Maybe you’re quiet and a bit uncomfortable 
in large social groups. Sure, that can be a 
disadvantage in certain situations, but that’s 
only one side of the story. People who feel 
socially awkward are usually a bit too “in their 
head” to act normally without overthinking 
things. Thinking too much feels like a flaw 
in those situations, but having a lot going on 
in your head can be a huge advantage in 
other parts of life. You might make a really 
good writer, comedian or entrepreneur. 
You probably have a great analytical mind 
that lot of people don’t.

Embrace your uniqueness

It’s far too common that people shy away 
from what they’re good at because they see 
it as a flaw. Whatever your unique “flaw” is, 
there’s a path where you can make it work 
for you. For my whole life, I’ve talked 
too much. 

If there’s silence, I fill the void by rambling, 
and when I catch myself, I feel embarrassed 
for not being able to just “play it cool”. I get 
so excited and then it’s almost out of my 
control. 

Until I considered writing and starting a 
podcast, it felt like a major personality flaw, 
but now my non-stop brain chatter is being 
funnelled into something productive and 
(hopefully) helpful to some people. I only 
had to learn how to reframe my flaw to make 
it something I’m proud of, and you can do 
the same. This is 2018 — whatever you’re 
passionate about, you can build a life 
around it with enough time and persistence.

Fortunately, everyone likes different things, 
so something you love might be something 
others can’t stand, and that’s an opportunity. 
Some people love numbers and problem 
solving, and some hate those things, but 
love gardening and cooking. Embrace your 
uniqueness and let it drive you forward into 
a place of fulfillment. 
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Failure is still in progress

Even if you try something and fail, you’ll be 
in a much better place. If you want it badly 
enough, you’ll get back up and keep learn-
ing. If you realize it’s actually not what you 
thought it would be, then you can rest your 
mind knowing that you gave it a shot. 

If you fail initially at something you genu-
inely love, you won’t feel like giving up. You 
might be discouraged, but if you care about 
it, you will accept that everyone has to start 
somewhere. You’ll get back up and try again 
until you break through that barrier, and 
you’ll thank yourself for doing it.

Think about the difference between 
someone born into wealth and someone 
born into modest surroundings. The wealthy 
person may never really need to work. 
They might be able to relax their whole 
life, while the other has to work hard for 
everything. The thing is, working hard in life 
is like exercise for your mind. It strengthens 
your muscles for gratitude and fulfillment. 
Have you ever gone to the gym or done 
something physically exhausting? When did 
you feel better, before or after? The wealthy 
person’s life might be “easier”, but easy is 
the wrong goal. Fulfillment is the right goal.

Confronting your fears

Fear inside you is an indication of a deeper 
desire, and it’s not going away unless you 
face it head on. Ignored fears only fade 
when they turn to regrets. When you break 
down what you’re afraid of, the worst case 
scenario is never as bad as you think. Your 
fears almost never match up with what 
you’re losing by listening to those fears. 
There’s so much to gain and so little to lose, 
so take that next step today, whatever that is 
for you.

ABOUT PICK THE BRAIN

Run by Erin Falconer, PickTheBrain diverges 
from traditional “self-help” by taking a broader 
approach. Rather than sticking to a small set of 
topics, the site covers anything related to self 
improvement. Any information that people can 
use to live more prosperous, satisfying lives is a 
potential article. 
  

For all content questions and 
suggestions please contact Erin directly 
erin@pickthebrain.com
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01 ACOMA, NM

Believed to be the oldest continously inhabited 
community in the United States, visitors to this 
historic pueblo village ride to the top of the 367-foot 
sandstone mesa where they meet Acoma residents 
who lead guided tours of Sky City. The guides share 
Native American history and culture passed down for 
centuries. Tours include houses, San Esteban de Rey 
Mission, Sky City Cultural Center and Haak’u Museum.

HISTORIC
DESTINATIONS
By Mark Browning

02 SANTA FE, NM

Known as the nation’s oldest capital city and the 
oldest city in New Mexico, Santa Fe was founded 
by Spanish colonists in 1607. Preserving and blend-
ing Native American, Spanish and Anglo cultures,
 the city enjoys rich cultural heritage that attracts 
tourists. Santa Fe showcases various architectural 
styles, historic buildings, pueblo communities, cul-
tural activities, art galleries, and museums as well 
as an array of cuisines and shopping opportunities.

Photo courtesy of acomskycity.org

03 VIRGINIA CITY, NV 

 Once called the richest city in America, Virginia City 
was a boomtown following the discovery of Com-
stock Lode, the first major silver deposit in the U.S. 
Many buildings and homes in the wealthy new city 
were made of brick and included gas and sewer 
lines. The historic character of Virginia City remains 
today with its board sidewalks, saloons, casual 
restaurants and museums.

TRAVEL 07
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04 HUDSON, NY 

Dutch settlers purchased Hudson land from 
Mohican Indians in 1662; whalers and seafaring 
men from New England bought the land in 1783. 
As more settlers arrived, mainly Quakers, the city 
was chartered in 1785, making it the third city in 
New York. Today, the beautifully retained architec-
tural heritage represents styles from three centu-
ries. These historic buildings are home to elegant 
bed and breakfasts, antique shops, art galleries, 
restaurants, theaters and nightspots.

05 EDMOND, OK

Much of Oklahoma was settled through a uniquely 
American series of land runs. The railway stations 
and their vicinities were prime points, and Edmond 
Station was among the top sites for runs. April 22, 
1889 marked the first of the Great Oklahoma Land 
Runs. At 12:05pm the surveryors began laying out 
the Edmond town site. From that original survey, 
we have what remains today as a vibrant, unique 
and eclectic shopping district...Historic Downtown 
Edmond, Oklahoma.

06 DENMARK, SC

This small town designated Harrison’s Crossroads 
is worth the stop. You will find the home gallery of
 national artist Jim Harrison, Caroline’s Collection
 of antiques housed in the 1923 AT&T building, a 
Mennonite bakery and a hardware store that sells 
everything from lumber to fine china. As you stroll 
the town, notice the hand painted wall bulletins. 
These are part of the Denmark Sign Project, an 
indoor-outdoor community display of the early 
20th century advertising.

07 LANDRUM, SC

Antiques make up a substantial portion of Landrum’s
 downtown commerce. It stands to reason that a respect
 for the sale of “fine old things” would exist among the
 historic community. Everything from antique jewelry
 to 15 foot tall stain glass windows salvaged from an old 
church are available. 

Photo courtesy City of Landrum, cityoflandrumsc.com

TRAVEL 08



NextPrevious

Table of Contents

08 MYRTLE BEACH, SC

A past as fascinating as our present. The history of
 Myrtle Beach is among the most fascinating and 
colorful in America, with stories of newfound wealth 
in the rice, farming, lumber and railroad industries. 
In the early 1900’s, Myrtle Beach’s first beachfront 
hotel marked the beginning of the area’s tourism 
economy, where 17.2 million visitors are now 
welcomed each year.

09 MANNING, SC

The Manning Commercial Historic District is signifi-
cant
 architecturally as an intact collection of buildings
  associated with the governmental and commercial 
growth and development of Manning as the county 
seat for Clarendon County from CA.1890 to 1958. The
 district is also architecturally significant as an exam-
ple 
of the commercial development and the evolution 
of a small southern agricultural center during
 the first half of the twentieth century. As a county seat 
town, Manning’s downtown is dominated by the 1909 
Neo-Classical, red brick courthouse set at the center of
 a landscaped courthouse square.

Photo courtesy by Upstateherd (Own work) [CC BY-SA 
4.0 (https://creativecommons.org/licenses/by-sa/4.0)], via 
Wikimedia Commons

Photo courtesy Melissa Roberts Photography

10 YEMASSEE, SC

Originally home to Yamassee Indians, the quaint 
small town also has strong Revolutionary and 
Civil War roots. More than 500,000 Marine recruits 
passed through the Yemassee depot on their way 
to Parris Island and artchitect Frank Lloyd Wright 
built Auldbrass just outside of town. In September, 
Yemassee’s small town charm is celebrated during 
the annual Shrimp Festival.
 

11 DEADWOOD, SD

During the gold rush in the northern Black Hills of 
South Dakota, Deadwood attracted gold miners, 
outlaws, gamblers and gunslingers including Old West 
legends like Wild Bill Hickok, Calamity Jane, Seth 
Bullock and Al Swearengen. Today, visitors are enter-
tained by re-enactments, historic sites, museums, 
rodeos, casinos, parades and concerts.

TRAVEL 09
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13 SEVIERVILLE, TN

Founded in 1795, Sevierville is Tennessee’s eighth
 oldest town. A member of the Tennessee Main Street
 Program, downtown Sevierville is home to boutiques,
 a museum and bustling cafes. Snap a photo with the
 bronze statue of Severville’s hometown superstar,
 Dolly Parton, and learn more by picking up a historic
 walking tour brochure.

12 PIGEON FORGE, TN

Pigeon Forge doesn’t have a downtown in the tradi-
tional sense, but it does have a heart, the Old Mill, 
which has been a community gathering point since 
1830. It operates commercially today and is the core of 
the Old Mill Square retail and dining complex. Today’s 
tourism-driven city attracts 10 million guests a year, 
and many bask in the heritage the Old Mill represents.

15 BRYAN-COLLEGE STATION, TX

Located just 5 miles from Texas A&M University, 
Downtown Bryan is the intersection of local art 
and life. Home to numerous restaurants, boutiques, 
concert and event venues, and art galleries, Down-
town Bryan is the perfect place to spend a night out, 
a weekend away, or even settle down. Standing tall 
on Main Street for more than 100 years and serving 
the entertainment needs of generations, the Queen 
theatre is an iconic symbol of Historic Downtown 
Bryan. This grand lady with her rotating crown and 
neon-lit Art Deco facade has a rich heritage reaching 
back to the founding years of Bryan.

14 BIG SPRING, TX

Big Spring, the county seat of Howard County, is 
known as the “Crossroads of West Texas” and 
downtown Big Spring has seen major reviatlization
 due to the restortion of the historic Hotel Settles.
 Shop the many boutiques and stores during the day
 and then wander over to the Pharmacy Bar or 
Settles Grill at night. 
 

Photo courtesy smokymountains.com

Photo courtesy by hotelsettles.com

Photo courtesy by https://www.facebook.com/TheQueen-
Theatre/

Photo courtesy by Brian Stansberry (Own work) [GFDL 
(http://www.gnu.org/copyleft/fdl.html) or CC BY 3.0 
(http://creativecommons.org/licenses/by/3.0)], via Wiki-
media Commons

TRAVEL 10
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16 DEL RIO, TX

Del Rio is near Rio Grande and Lake Amistad. 
While visitors enjoy fishing and watersports, 
heritage travelers find historic buildings, art galleries, 
museums including Val Verde Winery – oldest winery 
in Texas; Whitehead Memorial Museum – western 
museum complex consisting of 21 exhibits; Val Verde 
County Courthouse – built in 1887; Laughlin Heritage 
Foundation Museum – preserving the heritage 
of Laughlin Air Force Base; Paul Poag Theatre with 
its 1940s Art Deco facade.

17 FRISCO, TX

Once only a stop along the historic Shawnee Trail 
cattle drive in the 1800’s, in the 21st century, Frisco, 
Texas has evolved into one of the fastest-growing 
communities in the nation. Experience Frisco’s rich 
history at the Frisco Heritage Museum, or shop 
unique boutiques along Frisco’s Historic Main Street.

Photo courtesy by http://www.valverdewinery.com/

Photo courtesy by http://www.visitfrisco.com

Photo courtesy by Mark Sterkel msterkel@oaoa.com 
MARK STERKEL msterkel@oaoa.com

19 ODESSA, TX

Experience mid-century nostalgia as you take a stroll 
through Downtown Odessa. Catch a black and white 
movie at the historic Ector Theater or explore the 
surrounding unique shops, boutiques and delicious 
eats. With beautiful accomodations and delicious 
dining, Downtown Odessa is the destination to enjoy 
the best of culture and cuisine.

18 MCKINNEY, TX

The picturesque downtown square in McKinney, 
Texas, conjures feeling of nostalgia and provides 
a feast for the senses and a variety of fun events. 
An eclectic mix of shops and eateries provide a 
backdrop of lively music, conversation, and 
tantalizing aromas, the perfect ambiance for 
making memories with family and friends. 

TRAVEL 11
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20 PLANO, TX
Plano’s downtown may look historic, but don’t let that 
deceive you. The urban dining scene has a cool vibe 
and plenty to keep you busy. If shopping is on your 
must-dos, unique boutiques selling a variety of goods 
from handmade jewelry to antiques are also on 
the street. 

21 HAMPTON, VA

Hampton is home to many “firsts” including the 
oldest continously occupied English-speaking settle-
ment in the United States, the landing point of the first 
recorded Africans brought to English North America 
from Angola in 1619 and a safe haven at Fort Monroe 
for freedom seekers during the Civil War. Visitors to 
Hampton today find historic sites, museums, 
galleries, shops and restaurants within this urban 
waterfront village.

23 GREEN BAY, WI

Originally established as a small trading post in 1634, 
Green Bay is Wisconsin’s oldest city. The abundance 
of natural resources and area’s waterways led to the 
city’s growth and prosperity. Today, visitors to Green 
Bay enjoy parks, theaters, museums and wineries as 
well as attractions related to the Green Bay Packers. 
Green Bay is the smallest city to host a National Foot-
ball Legue team and the Packers, founded in 1919, are 
the only NFL team to be owned by its fans.

22 JAMESTOWN, VA

After sailing more than four months, the men 
abroad the Susan Constant, Godspeed and Discov-
ery ships founded America’s first permanent English 
colony in 1670 near the Powhatan Indians. Today, 
located near the original settlement, Jamestown 
Settlement is a living history museum with arti-
fact-filled gallery exhibits and outdoor historical 
interpretations including full-size replicas of the 
ships which visitors may explore.

Photo courtesy by www.findcrosscountrymovers.com

Photo courtesy by www.virginia.org

Photo courtesy by Chris Rand (Own work) [CC BY-SA 4.0 
(https://creativecommons.org/licenses/by-sa/4.0)], via 
Wikimedia Commons
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25 BECKLEY, WV

Located in the heart of Southern West Virginia, Beck-
ley is home to charming shops, antique stores, restau-
rants, epic annual festivals, and The Raleigh Playhouse 
& Theater. Mountain State adventure lies just outside 
of town: ATV, hiking and biking trails, zip-lines, 
championship golf, and boating–it’s all here and 
steeped in southern charm and hospitality.

24 MILWAUKEE, WI
The first settlers to Milwaukee were from New 
England and other Eastern States, but the city grew 
quickly with immigrants from Germany, Poland, Italy 
and other European countries. Their heritage is 
evident today through the variety of large annual 
festivals, specialty foods and beverage including 
brewery tours and corner taverns.

ABOUT MARK BROWNING
After representing 13 successful magazine launches 
serving the travel and technology industries by major 
USA publishers from 1977-1992, Mark introduced TRIP  
in print to the travel professional B2B market in 1993. 
He brought TRIPinfo.com, the 1st website for travel 
pros, to the market in 1996. Mark has traveled all 
50 USA states, Europe and the Caribbean. He holds 
a degree in marketing from Vanderbilt University 
and lives with his wife of 35 years in their native 
North Atlanta.

Want to contact the Author?
 
Visit http://www.tripinfo.com  Email mark@tripinfo.com
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FINANCIAL THERAPY CAN 
IMPROVE GENERATIONAL WEALTH
By Kiné Corder

Over the past 15 years, I have witnessed 
rich as well as poverty stricken people 
struggle with their emotions around 
money. Feelings of overwhelm, shame, 

guilt, confusion, stress, and defeat on the negtive 
side and feelings of satisfaction, peace, power, 
pleasure and fulfillment on the positive side.

Financial therapy is about reconciling your 
emotions around money and knowing how to 
make decisions based on your goals rather than 
your fears, programming, and past money history. 
Past money history guides our present financial 
decisions. We often do what we’ve seen our par-
ents, grandparents, caretakers and society do, only 
to feel unsure about it later. 

Growing up with wealth doesn’t ensure that you 
understand money or have clarity on what it 
means to you. Financial therapy helps one get past 
their patterns to create their idea of prosperity.

Feeling abundant or prosperous is more than just 
the numbers. There’s an overall life satisfaction 
that must be fulfilled for one to truly reach
properity.

Prosperity means different things to different peo-
ple, but in most cases that idea is based on past 
money history. 

We are often either doing the opposite of what we 
saw happen in our past or doing exactly what we 
saw happen in our past.

If money was discussed in your home it may not 
be as scary than it might be if money was not 
discussed in your home. If you were told, “do this 
because I said so,” and never learned how to make 
money decisions, you may feel powerless and con-
fused around money. Conversely, if you were told 
messages like money doesn’t grow on trees and got 
long explanations about how rare money is you
may be irritated by money. Additionally, if you had 
to perform in order to receive money you may be-
lieve that money is hard to attain, even if it was in 
abundance in your environment. 

Perception is reality and money amplifies this idea. 
Some families have millions of dollars but move 
through life as if they are broke. This could be be-
cause they are spending all the money they earn 
or because they are saving all the money at earn 
but not so good at the other areas of the Money 
Cycle. They are getting stuck and are not navigating 
through all the areas of the money cycle.

I define the Money Cycle as earn, grow, protect, gift, 
and enjoy your money. One learns how to navigate 
the Money Cycle subconsciously. Before the age of 
3 we have 85% of our money ideas set in our brains 
and by age 15 we are at about 95%. This means that 
only 5% of our idea of prosperity is created during 
adulthood. 

We are all doing the best with the information we 
have. But let’s face it. If our ideas were formed be-
fore our brains were full formed we are not set up 
for success.

HEALTH & WELLNESS 14
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Before the age of 3 we have 85% of our money ideas 
set in our brains and by age 15 we are at about 95%. 
This means that only 5% of our idea of prosperity is 
created during adulthood. 

We are all doing the best with the information 
we have. But let’s face it. If our ideas were formed 
before our brains were fully formed we are not 
set up for success. Including when we become 
parents and grandparents. We cannot teach what 
we don’t know. This is where a financial therapist 
can help.

Let me ask you a few questions?

Do you believe money can’t buy happiness? Do you 
have enough money but still feel dissatisfied with 
your life? Have you made a good living for yourself 
and your family but fear it can all go away at 
anytime. Do you help others with their money 
emergencies only to turn around and regret it? 
Do you spend money and feel remorse afterward, 
even though you have enough?

Do you sacrifice so much in the effort to save for the 
future that you don’t get to enjoy life enough today? 
Do you feel like you choose money over living your 
life’s purpose?

Have you ever received a lump sum of money 
and lost it all? Do you do things with money only 
because you think they will impress others? Do
you silently consider homelessness to avoid the
 stress and anxiety of financial responsibility?

Ok, the last one was dramatic, but if you answered 
yes to any of these questions then you could benefit 
from financial therapy. Even more important, 
if you believe your children or grandchildren 
would answer yes to any of these questions they 
could benefit from financial therapy.

The Financial Therapy Association created a long 
definition to explain exactly what it is, but I 
summed it up in one sentence for my clients. 
Financial therapy is reconciling emotions around 
money so that one can push through prosperity 
blocks to successfully navigate the money cycle 
to reach their heart’s desires.

Aside from money, when you think about your 
deepest heart’s desire, do you see any patterns
that have stopped you from attracting it into

About Kiné Corder
I am Kiné Corder, a best-selling 
author, international speaker, 
and psychotherapist specializing 
in financial therapy. While work-
ing with Morgan Stanley I saw that 
couples needed help with more 
than just the numbers. There was 
trauma and anxiety associated

 with money that blocked their 
happiness so I made the shift to 
mental health in an effort to help 
clients heal from their past. 

I started Presidential Lifestyle, a wellness company 
focused on wealth in all of its forms. We help couples 
become a winning team in love, life and money. 
 
Before financial services I was the spokesperson for ABCs 
Extreme Makeover show, appearing in magazines like Elle, 
People and TV Guide and on TV shows like Good Morning 
America, Entertainment Tonight and Oprah.

For more information please visit 
www.kinecorder.com

your life? Have you seen your children or grand-
children repeat the same negative money patterns?

The good news is negative past money history can 
heal. The even better news is, we will share some of 
these tools in each issue. The word prosperity means 
different things to different people so financial 
therapy may be different for each person. 
What remains the same is that we will focus on 
wealth in all of its forms. We will focus on reaching 
clarity and meaning in life. Addressing was to heal 
mentally, emotionally, monetarily, physically, 
and even spiritually.

The dollar amount doesn’t count. What matters is 
that each of us has an idea of what will make us 
feel safe and secure.  Financial therapy helps one 
discover this idea and create it each day. 

There is no right or wrong. Prosperity may be about 
security, praise, respect, love, freedom, or even your 
legacy. Whatever it is, getting there is a journey. 
Staying there is the second part of the journey. 
Navigating this journey can become easier with 
financial therapy. 

Over my career I have noticed that, the further one 
is from one’s idea of prosperity the closer one is to 
unhappiness. Over the next few months let’s 
journey together to insure you have reached your 
idea and that you can pass the tools to your family 
to help them reach theirs.
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WITH THANKS
By Stephen L Hines, MD

Did you know that being grateful 
is good for your health?

There is ongoing research that links grati-
tude with improved self-esteem, resiliency, 
and improved overall satisfaction with life.  
Grateful people are better able to build new 
friendships and to strengthen relationships 
that already exist.  Research also indicates 
that habitually grateful individuals tend to 
be more patient and to practice better overall 
self-care than their ungrateful counterparts.  
More successful weight management and 
more restful sleep are two specific examples.  
It seems Irving Berlin was on to something 
when he penned, “If you’re worried, and 
you can’t sleep, count your blessings instead 
of sheep.”

In summary, a grateful mindset can have 
a positive impact on behavior, emotional 
outlook, and even physical health. 

Living in a world that seems plagued by 
never-ending suffering, tragedies, and 
injustices, each of us is connected irrevocably 
to the sorrows of fellow human beings 
by news and social media. Such connection 
allows opportunity for compassionate action 
and serves as a potent reminder of one’s own 
good fortune and blessings.

I am privileged to have a roof over my head, 
enough food to eat, and abundant potable 
water.  As someone with so many blessings, 
I feel obliged to give back, to contribute 
meaningfully to those not as fortunate. I am 
mindful of John F. Kennedy’s paraphrasing 
of Luke 12:48, “To those whom much is given, 
much is expected.”

I’d like to share some of the reasons I find myself 
awakening with gratitude most mornings.
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Family and friends are at the top of the 
list.  They enrich most of my waking hours 
and frequently play starring roles in my 
dreams as well.  Modeling the importance 
of affection and connection, those who value 
us teach us to value ourselves in the process.  
What precious gifts are folks who love us!  
It’s through such loving that we find the 
courage to become vulnerable and to 
experience the rich rewards of intimacy in 
the process; that vulnerability perpetuates 
more intimacy, more trust, and more 
affection and connection.

I am awed by the majesty of technicolor 
sunsets, and comforted by soft mornings 
of stillness and pink, dappled skies. I am 
mesmerized by the infinite expanse of an 
obsidian night sky punctuated by a myriad 
of sparkling stars and by the churning 
ocean’s edge which stretches to eternity; in 
each miraculous witnessing, I am humbled 
by the perspective of my miniscule place 
in the cosmos.   In his poem, “When I Have 
Fears,” John Keats eloquently recounts a 
similar pondering: 

“then on the shore of the wide world 
I stand alone, and think till love and 
fame to nothingness do sink.”

And as long as I have breath and conscious-
ness, I am grateful for opportunities to say, 
“Thank you”, “I’m sorry”, and “I love you”.  
I appreciate the chance that each day brings 
to make a difference, to learn from mistakes, 
to make amends, and to appreciate a moment 
in time that will never come again.

As we grow into gratitude, it becomes rich-
er.  In some ways, it can be a counterbalance 
on the scale of life, to our hurts, our failures, 
and our regrets.  The wisdom, the altered 
perspective on life, meaningful relationships, 
and opportunities that is born of mistakes 
and failures, is integral to molding a 
mature self.  

It enables forgiveness and births apprecia-
tion for the everyday blessings that enrich 
our lives.

So, a portion of my gratitude comes from a 
mellow perspective on how I got to this 
point.  I’m grateful for second chances and 
the sometimes-painful lessons that have 
helped me become a kinder and more 
appreciative individual.

I am thankful for a brain that still learns 
and for senses that allow me to savor the 
pageant of autumn leaves, the magic of music 
and laughter, the fragrance of magnolias in 
bloom, the delight of fresh pesto and home-
made cherry cobbler, and the velvet of my 
dogs’ ears.

I’m grateful for a sense of humor that 
enables me to laugh at my mounting indica-
tors of aging.  The nuisance of no longer 
being able to read a menu in the romanti-
cally subdued lighting of a nice restaurant 
seems a high-class headache, indeed.  And 
the ever-present ache in my right knee is 
a reminder to move a bit more judiciously 
when I’m feeling frisky.  Weighing such 
predictable inconveniences of longevity 
with the tender moments of pure joy when 
cradling a new grandchild, and there’s no 
contest.

Finally, I am grateful for the powerful, 
painful lessons that my family, friends, and 
patients have taught me in their dying.  Each 
death uniquely highlights the power of love, 
tenacity, priorities, and faith.  Using Mary 
Oliver’s imagery, “I think of each life as a 
flower, as common as a field daisy, and as 
singular.”  Too, in dying, the people we lose 
remind us of the precious and finite nature 
of our own lives. Quoting Mary Oliver again 
in her poem, “When Death Comes,”

“When it’s over, I want to say all my life I was 
a bride married to amazement.  I was the 
bridegroom, taking the world into my arms.  
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When it’s over, I don’t want to wonder if I 
have made of my life something particular, 
and real.” 

As we bid adieu to a year which is ending 
and welcome a new one, let us remain open 
to yet unimagined and unexpected possibili-
ties.  May we be mindful of the miracles 
that bless us each day and be grateful for 
the opportunities to witness, to make a 
difference, and to evolve. David Steindl-Rast 
reminds, 

“As we learn to give thanks for all of life 
and death, for all of this given world of 
ours, we find a deep joy. It is the joy of 
trust, the joy of faith in the faithfulness 
at the heart of all things. It is the joy of 
gratefulness in touch with the fullness 
of life.”

ABOUT DR. STEPHEN L. HINES

Stephen L. Hines, M.D. was born in Albemarle, a small town near 
Charlotte, NC, and spent most of his growing-up years in Atlanta, GA. 
He matriculated at UNC, Chapel Hill for college and then headed to 
Vanderbilt in Nashville, TN where he attended medical school and remained 
for his internship and residency in Internal Medicine. After his Vanderbilt 
years, he spent two years working for the Centers for Disease Control in the 
Epidemic Intelligence Service. He returned to Nashville for 21 years of 
private practice and a clinical faculty position at Vanderbilt Medical School.

He transitioned from private practice to a core faculty position training Internal Medicine Residents 
in 2004. Additionally, in 2010, he assumed a part time role as an interdisciplinary team physician 
for home hospice patients. Hines is Board-certified in General Internal Medicine and Hospice and 
Palliative Medicine, and a Fellow in the American College of Physicians. He enjoy teaching, public 
speaking, and creative learning opportunities.

Let’s approach this new year with thanks-
giving.  May we be warmed by the power of 
everyday blessings and count each singular 
sunrise a gift and each new day an opportuni-
ty.  In doing so, we’ll predictably improve our 
health in the process.
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Can you have 
too much air?
By Dr. Kenneth T Horlander

Emphysema is a condition where lung 
tissue has been destroyed most often 
by cigarette smoking. Other forms of 

smoking and pollution and other inhaled 
irritants and even a genetic condition can 
also lead to emphysema. Another common 
name for emphysema is COPD, which stands 
for chronic obstructive pulmonary disease. 
Interestingly, even though a person with 
emphysema is short of breath, they actually 
have more air in their chest and lungs than 
normal. They actually have trouble with 
exhaling the air and have limited flow rates. 
In a way, the lungs are like sponges with 
rubber bands running through them. 
Smoking destroys some of these rubber 
bands that are holding the lungs in a 
smaller shape and size. The ribs and chest 
wall are actually trying to expand the lungs. 
Destruction of the rubber bands then 
allows the lungs to be pulled open by the 
chest wall, and leaves the sponge with more 
holes and bigger holes in it than before.

Research has led to many medication 
options that we did not have in the recent 
past. These are helping physicians to 
improve COPD patients breathing as well as 
helping them live longer. 

If someones lungs are bad enough then they 
may even be a candidate for lung transplan-
tation. In Georgia, the only lung transplant 
option is at Emory University in Atlanta. 
Most of the time this situation leads to a 
single lung transplant meaning that they 
still have one of their own lungs after the 
surgery. Often a person can get off of 
oxygen supplementation as well as most 
of their COPD medications. They do 
however have to take other medications 
to prevent their body from rejecting the 
transplanted lung.

ABOUT DR. KENNETH T. HORLANDER

Kenneth T Horlander, MD, 
FCCP, FACP is a board certified 
physician in Internal Medicine, 
Pulmonary Medicine, and Critical 
Care Medicine.  He is currently 
affiliated with Emory Specialty 
Associates and Wellstar Health 
System, both in Georgia.  He has 
done research in Pulmonary
 Embolism, Deep Venous 
Thrombosis, and Asthma.  

He gives lectures to all sorts of medical personnel on
a variety of topics.  He is the director of the combined
 medical and surgical intensive care unit at Wellstar West 
Georgia Health System and the Regional Medical Director 
for Emory in Troup County.

Want to contact Dr. Kenneth? 
kenneth.horlander@emoryhealthcare.org
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MONTHLY March 2018
ECONOMIC UPDATE

DOMESTIC ECONOMIC HEALTH 

W
hile the rollercoaster ride taken by 
equities dominated the news stream 
last month, inflation was also a hot 
topic. According to the Department of 

Labor, the Consumer Price Index advanced 0.5% in 
January, leaving annualized inflation at 2.1%. The 
monthly number was the concern: the half-percent 
gain represented the largest single-month inflation 
jump in a year. The core CPI rose 0.3% in a 
month, which it had not done in nearly 13 years. 
Producer prices climbed 0.4% in January, with their 
year-over-year increase at 2.2%. Did the January 
numbers amount to an aberration, or was inflation 
pressure now stronger than it had been in some time? 
February’s data, due in mid-March, may shed further 
light on the matter.2,3

  
The Conference Board’s monthly barometer climbed 
another 6.5 points to a remarkable reading of 130.8. 
Also rising, the University of Michigan’s consumer 
sentiment index posted a mark of 99.9 during 
February; it had been at 95.7 when January ended. 
Consumer spending advanced 0.2%, and consumer 
income, 0.4%, in the opening month of 2018; retail 
sales, on the other hand, weakened 0.3%. The federal 
government’s final estimate of Q4 growth also came 
in at the end of the month: 2.5%.3

The pace of service sector growth picked up in Janu-
ary, according to the Institute for Supply Management;

THE MONTH IN BRIEF
Investors certainly received a wake-up call in February. A correction hit Wall Street for the 
first time in nearly two years, and benchmarks overseas were also challenged. Two weeks 
later, though, the S&P 500 had gained back more than half of what it had lost in the dive. 
Prices of important commodities sank early in the month, but recoveries followed. While 
the latest readings on fundamental indicators were largely upbeat, reports on retail sales 
and home sales disappointed. As the Jerome Powell era began at the Federal Reserve, in-
vestors wondered if four rate hikes would occur this year rather than the three the central 
bank had envisioned, given inflation pressure.1

its purchasing manager index for non-manufacturing 
industries improved to a fine 59.9, rising 3.9 points. 
ISM’s other key PMI showed manufacturing sector 
expansion moderating just a bit in January; that 
PMI declined 0.6 points to 59.1. Then, it rose to an 
especially strong 60.8 in February.3 

In its January jobs report, the Department of Labor 
reported 200,000 net new hires in the year’s first 
month, with the jobless rate holding at 4.1%. (The 
U-6 rate, counting the underemployed, rose 0.1% to 
8.2%.) The detail that jumped out, though, was the 
2.9% annualized increase in hourly wages, a strong 
indication that employers were boosting pay as a 
response to the rising cost of living.4

       
Janet Yellen more or less continued the monetary 
policy established by the Federal Reserve under Ben 
Bernanke, and Jerome Powell is expected to follow 
suit. Testifying for the first time before Congress on 
February 27, the new Fed chair said that he saw 
little near-term risk of a recession. “The next couple 
of years look quite strong,” he commented. “I would 
expect the next two years to be good years for the 
economy.” Maintaining a Goldilocks view, Powell 
noted that the central bank “will continue to strike 
a balance between avoiding an overheated econo-
my and bringing PCE price inflation to 2 percent on 
a sustained basis.” Strategists have noted, based on 
Powell’s comments, that the Fed could opt to make 
four rate increases in 2018 rather than the projected 
three.5,6 
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GLOBAL ECONOMIC HEALTH

In the Asia-Pacific region, some of the latest signals 
were less than reassuring. By one barometer, China’s 
powerful economy cooled off notably last month. 
The P.R.C.’s official factory purchasing manager 
index fell a full point to 50.3 in February; economists 
polled by Reuters projected it would come in 51.2. 
The Nikkei manufacturing PMI for India showed a 
seventh straight month of industry expansion in 
February, but it also declined 0.3 points to 52.1. Also 
notable was the 6.6% drop in January for Japanese 
industrial output.6,7

    
To the west, Eurostat published statistics showing 
the jobless rate at 7.3% at the end of 2017 in the 
28-nation eurozone. Through January, the eurozone’s 
annualized inflation rate was 1.6%. In the middle 
of February, the latest Markit PMIs for the eurozone 
displayed some impressive numbers: a manufacturing 
PMI reading of 58.5, a service sector reading of 56.7, 
and a composite mark of 57.5. All these indicators 
came in a half-point to a point below forecasts, but 
nevertheless, they indicated a thriving economic 
engine.8,9

WORLD MARKETS

Away from Wall Street, other equities benchmarks 
were deep in the red in February. The Shanghai 
Composite dropped 8.39% month-over-month; the 
Hang Seng, 6.97%; the Nikkei 225, 6.62%. India’s major 
indices, the Nifty 50 and BSE Sensex, respectively 
fell 5.21% and 5.18%. South Korea’s Kospi lost 5.72%; 
Taiwan’s TSE 50, just 3.21%. The MSCI Emerging 
Markets index stumbled 4.73%; the MSCI World
 index, 4.30%.10,11

  
Losses could certainly be found elsewhere. Mexico’s 
Bolsa dove 7.22%; Canada’s TSX Composite, 4.91%. 
France’s CAC 40 suffered only a 3.77% February loss, 
but the DAX gave back 6.78% in Germany, while 
the IBEX 35 tumbled 7.13% in Spain. The FTSE 100 
benchmark in the United Kingdom retreated 5.66%; 
the pan-European FTSE Eurofirst 300, 5.51%. The ex-
ceptions to all this: Russia’s Micex added 0.07% last 
month, and Brazil’s Bovespa gained 1.64%.10 
                  

COMMODITIES MARKETS

A mixed month for commodity futures brought 
significant losses, yet also a few major gains. Nearly 
all the winners were crops: cocoa improved 12.78%; 
wheat, 6.92%; cotton, 6.43%; soybeans, 4.87%; corn, 
3.46%; gasoline, 0.92%. Aside from those advances, 
there were plenty of retreats. Platinum slipped 1.65%; 
sugar, 1.66%; coffee, 1.68%; gold, 1.86%; copper, 2.83%; 
oil, 5.05%; silver, 5.14%; heating oil, 7.93%; natural gas, 
9.57%. Oil ended February at $61.52 on the NYMEX. 
Gold and silver closed out the month with respective 
settlements of $1,319.00 and $16.32 on the COMEX.12

   
Bitcoin had finished January at $9,995.87; as the t
rading day wrapped up on February 28, the price 
stood at $10,645.19, representing a monthly gain of 
6.50%. The U.S. Dollar Index rose 1.38% for the 
month to 90.36.13,14

REAL ESTATE 

High prices and higher mortgage rates were taking 
a toll on the housing market, and January’s 3.2% 
decline in existing home sales was merely the tail end 
of a trend, as the National Association of Realtors said 
that resales had also fallen 4.8% year-over-year. 
In the opening month of 2018, the median price for 
an existing home was $240,500, a 5.8% rise from 12 
months earlier. New home buying weakened 7.8% 
in January. More new homes were on the market in 
January than at any time in the past nine years, 
but the median new home price increased 2.5% to 
$323,000 in one month.15,16 
  
Climbing home loan interest rates also held back sales. 
Freddie Mac said that the mean interest rate on the 
30-year, fixed rate loan was at 4.40% on February 22. 
Roughly a month earlier (January 25), it was at 4.15%. 
Between January 25 and February 22, the average 
interest rate on the refinancer’s favorite, the 15-year 
FRM, rose from 3.62% to 3.85%; the mean rate on the 
5/1-year ARM increased to 3.65% from 3.52%.16,17

      
Indicators from the Census Bureau offered some 
encouragement. Construction activity had increased 
in January: there was a 9.7% gain in groundbreaking, 
according to the Census Bureau, and a 7.4% advance 
for building permits. On the other hand, the NAR’s 
pending home sales index sank 4.7% in the first 
month of the year.3  
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February new home sales and durable goods 
orders and the University of Michigan’s final March 
consumer sentiment index (3/23), the March consum-
er confidence index from the Conference Board (3/27), 
February housing contract activity and the third esti-
mate of Q4 growth (3/28), and finally, February’s PCE 
price index and personal spending report (3/30).

% CHANGE YTD 1-YR CHG 5-YR AVG 10-YR AVG

DJIA +1.25 +20.26 +15.62 +9.89

NASDAQ +5.35 +24.84 +26.03 +21.19

S&P 500 +1.50 +14.82 +15.83 +9.84

REAL YIELD 2/28 RATE 1 YR AGO 5 YRS AGO 10 YRS AGO

10 YR TIPS 0.75% 0.34% -0.64% 1.26%

LOOKING BACK…LOOKING FORWARD 

The major indices did recover impressively from their early February drop, but all three retreated for the 
month. The Nasdaq Composite was the least damaged, losing just 1.87% on the way to a February 28 close of 
7,273.01. A 3.89% February loss left the S&P 500 at 2,713.83 as Wall Street closed for business on the eve of 
March. The Dow Jones Industrial Average slumped 4.28% for the month to 25,029.20. As for the small caps, 
the Russell 2000 gave back 3.97% across the month, falling to 1,512.45. The CBOE VIX settled at 19.85 on 
February 28, completing a 46.60% surge.18

February’s correction took some of the zeal out of the market and provided a reality check for investors who 
watched equities start the year on a record-shattering pace. Did technicals mostly spur the February selloff, 
or did fundamentals play a larger role than some investors dare to admit? You can make both arguments. 
Still, the collapse of the short-volatility trade may have driven the correction more than anything else; when 
real turbulence broke the calm on Wall Street, that trade imploded and equities were hit hard. What are the 
chances of another serious downdraft this year? Possibly slim, as investor perceptions about the economic 
outlook have not dramatically shifted. Earnings have been strong, some key indicators have been impres-
sive, and the Fed has been upbeat in its assessment of economic conditions. So, if this long bull market has 
in fact entered its final phase (as some analysts believe), it appears to have considerable running room left.
  

UPCOMING ECONOMIC RELEASES

The roll call of key news items for the balance of 
March is as follows: the February ISM service 
sector PMI (3/5), January factory orders (3/6), ADP’s 
February employment change report (3/7), a new 
Challenger job-cut report (3/8), the Department of 
Labor’s February jobs report (3/9), February consum-
er inflation (3/13), February wholesale inflation and 
retail sales (3/14), the Census Bureau’s latest 
snapshot of housing starts and building permits 
(3/16), a Federal Reserve interest rate decision and 
February existing home sales (3/21), the Conference 
Board’s February index of leading indicators (3/22),

Sources: wsj.com, bigcharts.com, treasury.gov – 2/28/1818,19,20,21 Indices are unmanaged, do not incur fees or expenses, 

and cannot be invested into directly. These returns do not include dividends. 10-year TIPS real yield = projected return at 

maturity given expected inflation

.
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CITATIONS
This material was prepared by MarketingPro, Inc., and does not necessarily represent the views of the presenting party, nor their affiliates. The informa-
tion herein has been derived from sources believed to be accurate. Please note - investing involves risk, and past performance is no guarantee of future 
results. Investments will fluctuate and when redeemed may be worth more or less than when originally invested. This information should not be con-
strued as investment, tax or legal advice and may not be relied on for the purpose of avoiding any Federal tax penalty. This is neither a solicitation nor 
recommendation to purchase or sell any investment or insurance product or service, and should not be relied upon as such. All market indices discussed 
are unmanaged and are not illustrative of any particular investment. Indices do not incur management fees, costs and expenses, and cannot be invested 
into directly. All economic and performance data is historical and not indicative of future results. The Dow Jones Industrial Average is a price-weighted 
index of 30 actively traded blue-chip stocks. The NASDAQ Composite Index is a market-weighted index of all over-the-counter common stocks traded on 
the National Association of Securities Dealers Automated Quotation System. The Standard & Poor’s 500 (S&P 500) is a market-cap weighted index com-
posed of the common stocks of 500 leading companies in leading industries of the U.S. economy. The Russell 2000 Index measures the performance of the 
small-cap segment of the U.S. equity universe. The CBOE Volatility Index® (VIX®) is a key measure of market expectations of near-term volatility con-
veyed by S&P 500 stock index option prices. NYSE Group, Inc. (NYSE:NYX) operates two securities exchanges: the New York Stock Exchange (the “NYSE”) 
and NYSE Arca (formerly known as the Archipelago Exchange, or ArcaEx®, and the Pacific Exchange). NYSE Group is a leading provider of securities list-
ing, trading and market data products and services. The New York Mercantile Exchange, Inc. (NYMEX) is the world’s largest physical commodity futures 
exchange and the preeminent trading forum for energy and precious metals, with trading conducted through two divisions – the NYMEX Division, home 
to the energy, platinum, and palladium markets, and the COMEX Division, on which all other metals trade. The SSE Composite Index is an index of all 
stocks (A shares and B shares) that are traded at the Shanghai Stock Exchange. The Hang Seng Index is a free float-adjusted market capitalization-weight-
ed stock market index that is the main indicator of the overall market performance in Hong Kong. Nikkei 225 (Ticker: ^N225) is a stock market index for 
the Tokyo Stock Exchange (TSE).  The Nikkei average is the most watched index of Asian stocks. The Nifty 50 (NTFE 50) is a well-diversified 50-stock in-
dex accounting for 13 sectors of the Indian economy. It is used for a variety of purposes such as benchmarking fund portfolios, index-based derivatives 
and index funds. The BSE SENSEX (Bombay Stock Exchange Sensitive Index), also-called the BSE 30 (BOMBAY STOCK EXCHANGE) or simply the SENSEX, 
is a free-float market capitalization-weighted stock market index of 30 well-established and financially sound companies listed on the Bombay Stock Ex-
change (BSE). The Korea Composite Stock Price Index or KOSPI is the major stock market index of South Korea, representing all common stocks traded on 
the Korea Exchange. The FTSE TWSE Taiwan 50 Index consists of the largest 50 companies by full market value, and is also the first narrow-based index 
published in Taiwan. The MSCI Emerging Markets Index is a float-adjusted market capitalization index consisting of indices in more than 25 emerging 
economies. The MSCI World Index is a free-float weighted equity index that includes developed world markets, and does not include emerging markets. 
The Mexican Stock Exchange, commonly known as Mexican Bolsa, Mexbol, or BMV, is the only stock exchange in Mexico. The S&P/TSX Composite Index is 
an index of the stock (equity) prices of the largest companies on the Toronto Stock Exchange (TSX) as measured by market capitalization. The CAC-40 In-
dex is a narrow-based, modified capitalization-weighted index of 40 companies listed on the Paris Bourse.   The DAX 30 is a Blue-Chip stock market index 
consisting of the 30 major German companies trading on the Frankfurt Stock Exchange. The IBEX 35 is the benchmark stock market index of the Bolsa de 
Madrid, Spain’s principal stock exchange. The FTSE 100 Index is a share index of the 100 companies listed on the London Stock Exchange with the highest 
market capitalization. The FTSEurofirst 300 Index comprises the 300 largest companies ranked by market capitalisation in the FTSE Developed Europe 
Index. The US Dollar Index measures the performance of the U.S. dollar against a basket of six currencies. The MICEX 10 Index is an unweighted price 
index that tracks the ten most liquid Russian stocks listed on MICEX-RTS in Moscow. The Bovespa Index is a gross total return index weighted by trad-
ed volume & is comprised of the most liquid stocks traded on the Sao Paulo Stock Exchange. Additional risks are associated with international investing, 
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professional services. If assistance is needed, the reader is advised to engage the services of a competent professional.
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Less SALT for Taxpayers to Subtract
What does the new federal cap on state and local tax deductions mean for you?

Have you routinely itemized your federal tax deductions? 

In 2018, you may decide to take the standard deduction instead. One possible reason: 
the new limit on state and local tax deductions set by the federal government.
  
The SALT deduction is now capped at $10,000. 

The standard deduction is now $12,000 ($24,000 for a married couple). So, your 
incentive to take the SALT deduction might be gone. Even if you live in a wealthy 
suburban area, a high-tax state, or a state that charges no income tax, you might 
not see any point in claiming it. The Tax Policy Center estimates that 3.5 million 
households will quit itemizing in 2018 simply because of this one revision to the 
Internal Revenue Code.1,2

High-earning households have usually claimed SALT deductions. 

Research from the TPC’s Briefing Book shows that 93% of households earning 
$200,000-$500,000 took the deduction in 2014. In fact, more than 40% of taxpayers in 
Connecticut, Maryland, and New Jersey made use of the tax break that year. In 2015, 
the average SALT deduction for taxpayers in California and New Jersey was around 
$18,000; in New York, it topped $22,000.1,3

The change may not affect some taxpayers. 

The TPC projects that households earning $150,000 or more could be hit hardest by 
this, but it also believes that just 40% of those households will actually see higher 
taxes as a result of the SALT cap. Why? Many households earning between $200,000-
$500,000 will be subject to the Alternative Minimum Tax, so they will not benefit 
from a SALT deduction. The average taxpayer in the top 1%, though, is positioned 
to see a federal tax increase of about $30,000 due to the new deduction limit.2

This material was prepared by MarketingPro, Inc., and does not necessarily represent the views of the presenting 
party, nor their affiliates. This information has been derived from sources believed to be accurate. Please note - in-
vesting involves risk, and past performance is no guarantee of future results. The publisher is not engaged in ren-
dering legal, accounting or other professional services. If assistance is needed, the reader is advised to engage the 
services of a competent professional. This information should not be construed as investment, tax or legal advice 
and may not be relied on for the purpose of avoiding any Federal tax penalty. This is neither a solicitation nor rec-
ommendation to purchase or sell any investment or insurance product or service, and should not be relied upon 
as such. All indices are unmanaged and are not illustrative of any particular investment.
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Wise business taxpayers utilize opportunities for 
tax savings when the effort required to achieve 
tax savings are:

1. Consistent with the business’s goals 
 and plans.

2. The savings are significant and

3. There is little or no risk attached to 
 the steps to achieve tax savings.

Never in my nearly 50 year financial career 
has an opportunity matched the opportunity 
presented by IRS Code Section 199A. This new 
Code Section was inserted very late in last fall’s 
tax deliberations. Very few business taxpayers 
have become savvy by early spring of 2018. 
The major reason is that tax professionals 
typically end each year’s continuing education 
by December 15th , and don’t resume continuing 
education until after the last tax deadline for the 
previous year (October 15th). 

Unfortunately, inattention to tax planning for 
IRS Code Section 199A will cost tax dollars. 
For many business taxpayers beginning Code 
Section 199A planning after October 15th will 
have a very painful cost. 

Taxpayers affected by Code Section 199A range 
from a self-employed handyman to very large 
S-Corporations. All of the following groups 
are effected.

• Service professionals (11 groups included)

• Non-service businesses

•  Real estate investors.

A very important piece of Code Section 199A    
is taxable income. Key levels are:

• $157,500 for single taxpayers

• $315,000 for married taxpayers. 
     Many tax planning opportunities can save     
     typically taxpayers as follows:

• Service professionals can deduct up to     
     $63,000 of taxable income saving $20,000     
     to $30,000 in total taxes.

• Non-service businesses can save a great     
 deal more than service professionals.

• Real estate investors can deduct up to 
 20% of their flow through income. 

This is Part 1 of this critical article. Part Two will outline 
tax planning techniques that can be utilized to best take 
advantage of the enormous opportunity posed by IRS 
Code Section 199A.
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Dynamic Business 
Owner Opportunity
By Roger Roemmich
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Don’t Let Recent Tax Reform 
Re-Route Your Estate Plan
By Cameron Saunders, Esq.

T
he Tax Cuts and Jobs Act (“TCJA”) recently signed into law might change 
the outcomes of many current wills and other estate planning documents. 
The increased exemption amount reduces transfer tax concerns for many 
individuals and allows them to focus more fully on their dispositive goals. 

Regarding federal transfer taxes of estate, gift, and generation-skipping transfers 
(“GST”), TCJA doubles the exemption amount an individual can gift or die owning 
without incurring estate tax. That amount has moved from $5.49 million to $11.18 
million (with the exact amount still to be confirmed presently). Married couples 
can still use “portability” to transfer any unused exemption at death to a surviving 
spouse by filing Form 706, the Federal Estate Tax Return. For married couples who 
properly elect portability, this exemption amount has doubled from $10.98 million 
to now $22.36 million. However, individuals should be aware these changes are not 
permanent and the unified credit amount is set to return to pre-2018 amounts after 
December 31, 2025. While the GST exemption has increased (i.e., the amount that 
can be given to “skip persons,” usually grandchildren), the GST exemption is not 
portable to a surviving spouse.  

Many individuals and couples should review their estate plans to make sure any 
formulas used in their documents do not result in unintentional outcomes. Often 
estate plans use tax formulas such as mentioning the unified credit amount to fund 
bypass trusts and fund outright bequests to beneficiaries. Such language in 2008 
would have resulted in a bequest of $2 million. Today, the same language would 
result in approximately $11 million! This $9 million dollar difference for a bequest 
might be an unintended consequence of failing to update an existing estate plan. 
So if your documents do allocate assets using formulas, be sure your goals are met 
under TCJA. 
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706-256-5305   chs@psstf.com 
1111 Bay Avenue, Third Floor 
Columbus, GA 31901

The larger exemption amount also gives many 
families an opportunity to focus less on maximizing 
tax results and more on their personal objectives. 
If an estate will not be more than $11.18 million, 
then estate tax concerns are alleviated almost 
entirely. This gives the individual flexibility in 
deciding amounts and assets to be given to benefi-
ciaries without transfer tax decisions potentially 
being an influential factor. 

Estates with less focus on transfer tax concerns can 
place a larger emphasis on maximizing income tax 
and capital gains treatment. Individuals whose 
estates are not currently threatened by the estate 
tax might want to ensure any low-basis assets get a 
“step up” in basis at death under this new exemp-
tion as well. Thus, individuals may want to consider 
retaining any low basis assets in their estate to get 
this step up. If the same gift was made during life 
rather than at death, the donee would get the same 
basis in the assets as the donor had in life. When the 
donee sells the assets, there could be a larger capital 
gains tax due than if the same asset was passed on 
at death and received a stepped up basis.  

Trust creators should similarly assess assets 
comprising any trusts not includable in their estate 
to make sure any low basis assets will get a step up 
in basis at death. Many trust documents allow their 
trustees the power of swapping or substituting 
assets. 

Trust creators might use this power to switch low 
basis assets in a trust not presently included in their 
estate for high basis assets in their estate to ensure 
this step up. Income tax and basis planning will 
likely play a larger role for many families now that 
transfer tax concerns diminish for many. 

TCJA provides a plethora of opportunities. 
Donors can possibly “lock in” this exemption amount 
through lifetime gifts. There is concern after the 
sunset that if the new exemption amounts are not 
extended beyond 2025, there could be tax due on 
planning that takes advantage of the increased 
exemption. Most view this “claw back” as unlikely, 
but currently, the IRS has not addressed this matter. 

These “lock in” gifts might be to new or existing 
trusts to use this increased exemption. Those 
holding promissory notes from prior estate planning 
transactions might use this increased exemption to 
forgive these notes. A wealthier spouse might trans-
fer property to the less wealthy spouse to use both 
GST exemption amounts. There are many options 
for gifting during lifetime to use this temporary 
increased exemption.

There is a balance between maintaining prior plan-
ning and planning with the current state of affairs. 
There might be no reason to unravel prior planning 
but each situation is unique, so be sure to be in touch 
with your advisor to see how this law affects you and 
your situation personally.
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Life insurance can help business owners 
with succession. It can fund buy-sell agree-
ments to help facilitate a transfer of ownership, 
regardless of how an owner or co-owner leaves 
a company. It can also insure key employees – 
the policy can help the business attract and re-
tain first-rate managers and creatives, and its 
death benefit could help lessen financial hard-
ship if the employee unexpectedly passes away.2 

 
Life insurance products can also 
figure into executive benefits. 
Indeed, corporate-owned life insurance is 
integral to supplemental executive retirement 
plans (SERPs), the varieties of which include 
bonus plans and non-qualified deferred 
compensation arrangements.3 
     
Lastly, a life insurance policy death benefit 
transfers quickly to a beneficiary. The funds 
are paid out within weeks, even days. A benefi-
ciary form directs the process, rather than a will 
– so the asset distribution occurs apart from the 
public scrutiny of probate. Life insurance is also 
a backbone of trust planning, and assets held 
inside a trust can be distributed directly to heirs 
by a trustee according to trust terms, privately 
and away from predators and creditors.4

This material was prepared by MarketingPro, Inc., and does not nec-
essarily represent the views of the presenting party, nor their affili-
ates. This information has been derived from sources believed to be 
accurate. Please note - investing involves risk, and past performance 
is no guarantee of future results. The publisher is not engaged in 
rendering legal, accounting or other professional services. If assis-
tance is needed, the reader is advised to engage the services of a 
competent professional. This information should not be construed 
as investment, tax or legal advice and may not be relied on for the 
purpose of avoiding any Federal tax penalty. This is neither a solic-
itation nor recommendation to purchase or sell any investment or 
insurance product or service, and should not be relied upon as such. 
All indices are unmanaged and are not illustrative of any particular 
investment.
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Why Life Insurance 
Will Always Matter 
in Estate Planning
With or without the estate tax, it 
addresses several key priorities.

E
very few years, predictions emerge 
that the estate tax will sunset. Even if 
it does, that will not remove the need 
for life insurance in estate planning. 
Why? The reasons are numerous.

   
You can use life insurance proceeds to 
equalize inheritances. If sizable, illiquid 
assets make it difficult to leave the same 
amount of wealth to each heir, then the 
cash from a life insurance death benefit 
may financially compensate.
  
You can plan for a life insurance payout 
to replace assets gifted to charity. 
You often see this move in the planning of 
charitable remainder trusts (CRTs). 

People use CRTs to accomplish three objectives. 
One, they can remove an asset from their 
taxable estate by placing it into the CRT. 
Two, they can derive a retirement income 
stream from the trust’s invested assets. 
Three, upon their death, they can donate a 
percentage of the assets left in the CRT to 
charities or non-profit organizations.1 
  
When a CRT is fashioned, an irrevocable life 
insurance trust (ILIT) is often created to comple-
ment it. The life insurance trust can be funded 
with income from the invested assets in the CRT 
and tax savings realized at the CRT’s creation. 
(The trustor can take an immediate charitable 
income tax deduction in the year that an 
appreciated asset is transferred into the CRT.) 
Basically, the value of the life insurance death 
benefit makes up for the loss of the CRT assets 
bound for charity.1 

ESTATE PLANNING 28

http://estateplanning.com/Understanding-Charitable-Remainder-Trusts/ 
http:// quotacy.com/protecting-the-future-of-your-business/ 
http://nationwide.com/supplemental-executive-retirement.jsp
http://forbes.com/sites/markeghrari/2017/05/30/pass-on-your-assets-wisely-how-to-choose-the-right-beneficia
http://forbes.com/sites/markeghrari/2017/05/30/pass-on-your-assets-wisely-how-to-choose-the-right-beneficia


NextPrevious

Table of Contents

Looking back with 
THOMAS J. STANLEY
A CHEAP DATE
By Thomas J. Stanley

have a garden [as do 67% of millionaires]... 
annually make many gallons of apple cider... 
keep honey bees... attended 6 homebuilding 
trips to Mexico and serve on a variety of 
professional committees.

Statistically those who are active in their 
various houses of worship are more 
frugal and have more traditional values
than others. 

Wife and I share many Christian values... 
This has contributed to our long term 
marriage.  All of our friends seem to have 
similar values to ours. 

 He mentions that he has no burning 
desire to drive a new car.  As he said:

We are satisfied.  Our cars tend to last a long 
time, 2002 Tahoe-90,000 miles, 1995 Buick 
purchased 3 1/2 years ago for $3500. 

This millionaire spends his time and money 
in ways that give him great satisfaction. 
Being a “cheap date” doesn’t bother him in 
the least.

W
hen people ask me about the 
activities of millionaires, I 
have a short answer.  As I 
wrote in The Millionaire Mind, 

the typical millionaire is, in three words, 
“a cheap date!”  Yes, a cheap date even 
among a fraction of the top 1% of the wealth 
holders in America.  Many of the favorite 
activities of millionaires are not at all cost-
ly.  It matters not if you are rich or poor, the 
best things in life are free or close to it. I was 
reminded of the “cheap date” concept when 
I read a recent e-mail from a self employed 
multimillionaire “right on the mark. . . 
balance sheet affluent.”

 ...ride my bike to work, 12 miles round trip...
been doing it for the last 8 years...age 59, 
married 38 years, no inheritance...3 adult 
children, all successful...we paid for three 
private colleges...no mortgage...own a 
business...no debt.

My career is demanding [60 hrs./wk] but 
I have coached kids’ sports, I sing in the 
church choir...
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M
ost people today in America 
are not wealthy, far from it.  
However, don’t be confused 
when you learn that the 

average net worth of an American household 
is $434,782. You may be thinking that even 
if an average American worker loses his job 
he will be able to live off of his wealth for 
five maybe even 10 years.  However, there 
is a major problem with this wealth figure.  
When it comes to expressing the net worth/
wealth of a household the average figure is 
very misleading.  The presence of high net 
worth households, billionaires like Buffet 
and Gates, for example, highly skews the 
distribution and thus the average in an 
upward direction. 

The median measure of household net worth 
paints a much more accurate picture of the 
character of wealth in America than does the

average.  The median is that of the typical 
household, the mid point range of all of the 
more than 115,000,000 households ranked 
from bottom to top along the net worth scale.

The $91,304 net worth figure also is 
indicative of something else. The typical 
American worker who becomes unemployed 
today has only about two years of wealth to 
live on before he hits economic ground zero.

Yes, we are a rich nation overall if you 
believe in averages.  But averages do not 
send children or grandchildren to college 
or pay for a year or two stay in a nurs-
ing home.  Could it be that we are not the 
wealthy nation that we think we are?

Certainly the median net worth figure 
helps answer this question. Most American
households are nowhere near being 
financially independent.  

AVERAGE RICH OR MEDIUM POOR?
By Thomas J. Stanley
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Nor will most be able to retire in comfort.  Yet there is more bad news. What if the 
equity in homes and motor vehicles is factored out of the median net worth figure?  
Then the median figure is about $34,000 or about 2/3 of the annual median income 
generated by a typical American household today. Who will care for these people when 
they are no longer able to support themselves?  Don’t bet on your government.  In the 
not so distant future, it is likely that you will only be able to rely on yourself and your 
loved ones. You must take it upon yourself to spend less and save more.  Survival, like 
charity, begins at home.

Does the $2 or $3 trillion stimulus package concern you?  Are you worried about our 
government’s ability to stay solvent?  Well, you may really become concerned when 
you read my forthcoming blog, More Storm Clouds on our Economic Horizon.
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RESPECT FOR THE CLASSICS
By Sarah Fallaw 

M
y brother and I grew up on healthy 
doses of Led Zeppelin, The Rolling 
Stones, and Eric Clapton, to name 
a few. My father had these artists 

on vinyl albums, tapes, and later, CDs. Now that 
he’s gone, I smile when I hear “Gimme Shelter” 
or “Tangerine,” remembering him with bitter-
sweet emotions. My father respected the great 
discipline, hard work, and endurance of those 
who created these classics, and frequently 
commented and wrote about the incredible 
journey of such artists: failed business 
partnerships and manipulation, financial loss, 
journeys on the road that lasted for months on 
end, and strained personal relationships.

I’m reminded today, after hearing “You Can’t 
Always Get What You Want” by the The Rolling 
Stones, that we often forget the work that went 
into creating something timeless. It’s easy to 
hear a song, maybe one that may now be associ-
ated with marketing a Fortune 50 company, and 
forget the blood, sweat, and tears that went into 
making it. 

Today we expect success to be instantaneous, 
with prizes given for any half-hearted attempt to 
complete a task, and praise for just showing up.

Maybe your list of “classics” differs from the
one that I describe here. After a brief stint in
the world of Top 40, I entered a U2/REM 
phase, which redeemed my father’s faith in 
my musical tastes. It was their difficult paths to 
success, more than their music, that my father 
often applauded. 
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USING LIFE INSURANCE 
IN RETIREMENT PLANNING
By Roy Cranman

I
t’s been said that life insurance is not an 
investment and truer words could not 
have been spoken. Then what is it? It’s a 
unique financial product or asset class like 
nothing else. Just like other financial 

assets, there is an element of principal, interest 
earnings and expenses built into it. But unlike 
every other financial instrument it has unique 
tax advantages and one more feature called 
mortality risk. 

As we will see below, different types of life 
insurance products can be designed for different 
purposes. Some policies are designed for 
maximum protection and minimum premium, 
like term insurance or low cost permanent 
insurance. Other products are designed to 
benefit from the unique tax advantages of life 
insurance and focus on using the tax deferred 
element to accumulate cash values. Our focus in 
this article is on how and why people use these 
varying types of life insurance as a financial tool 
for their retirement planning. 

I’ve been told that the best way to teach is
through telling a story. So here are three real life 
actual situations where life insurance was used 
to help those in retirement or planning for 
retirement. 

Betty R, A Widow’s Fears

Betty was a 79-year-old widow whose husband 
had died some years earlier. Between the two of 
them she was left with approximately $750,000 
in total assets and she had a modest income 
consisting of her social security and a teacher’s 
retirement pension. Betty had two adult 
sons and several grandchildren. She owns 
outright the home she has lived in for many 
years and with her modest lifestyle, even after 
taking the family on international vacations 
annually, couldn’t spend all her income.  

When we met she expressed three main 
concerns: One, protect her life savings from 
loss; two, leave as much of her life’s savings to 
her children and; three, never have to burden 
her children financially or otherwise should 
she get sick and need long term care (LTC).

Upon reviewing her assets, among other things, 
she had an annuity worth $200,000 with an 
original cost basis of $128,000. If she tried to 
sell it or take money out of it, she would be 
taxed on the gain. Given her current income 
needs, she never expected to use it except in 
the event she got sick and needed it for LTC 
expenses. If she never needed it, her children 
would inherit it, but would still have to pay 
income taxes on the gain. So, we did a 
calculation to determine what it would be 
worth at her life expectancy, age 89, and at her 
age 98. Assuming a 7% gross rate of return, 
her annuity would be worth approximately 
$340,000 at her age 89. Her heirs would pay 
about $63,000 in taxes, netting them $276,000. 
If she lived to age 98, the annuity would have 
grown to just over $528,000, but after taxes, 
the heirs would receive only about $408,000.
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The obvious question you might ask now is 
why would a 79-year-old woman with two 
self-sufficient adult children need life insur-
ance? Answer: She didn’t need it, she wanted it. 
Here’s why. She was able to convert her
deferred annuity into an income annuity that 
paid her $18,401 annually after taxes. 

So, let’s review: Her children will receive as 
much as $400,000 of tax free life insurance pro-
ceeds less any money she withdraws from the 
death benefit for long term care. Also, Betty 
would have to live to age 98, earn a 7% gross 
rate of return on her annuity and not get sick for 
her annuity to be worth more than the $400,000 
life policy. Also, it gave her extra money for LTC 
expenses if she needs it. When we presented the 
idea to Betty and one of her two sons, they both 
immediately and enthusiastically agreed, that 
they “wanted” the life insurance. 

Dr. & Dr. Richards, What to Do 
with That Extra Income?

Dr. Richards met his wife, also Dr. Richards, 
while in medical school. She decided to 
specialize in anesthesiology and he became a 
neurosurgeon. Today they have substantial 
incomes and are both age 45. They have two 
teenage children. They both are making the 
maximum allowable pre-tax contributions to 
their retirement plans and have adequate 
savings for emergencies and their children’s 
college educations. They determined that they 
have another $5,000 per month available to save 
and are now looking for a way to supplement 
their retirement income on a tax efficient basis. 
They love what they do and expect to work to at 
least age 70. 

They met with their financial advisor and 
explored several options, but the one that 
resonated with them was life insurance.
Here’s why.

Their financial advisor showed them a 
maximum funded indexed universal life 
policy. With each of them contributing $2,500 
per month, their combined projected tax free 
annual income at age 70 is $236,000. This pro-
jection, while it isn’t guaranteed, is based on the 
actual historical rate of return of the insurance 
company’s indexing strategies. Those indexing 
strategies also prevent any losses from market 
fluctuations. The discussion of how those 
strategies work is beyond the scope of this 
article, but I’m happy to entertain questions 
about it. 

Using their combined federal and state marginal 
tax bracket of 41% their financial advisor 
determined that they would have to earn about 
a 10.75% return, net of expenses, to equal the 
same projected income of $236,000. More impor-
tantly though was the fact that the insurance 
option also provided them with life insurance, 
it included an LTC rider like the one Mrs. 
Richards has in the above example and it has a 
disability rider that will continue to make the 
monthly contributions to the policy if either of 
them become disabled. It’s easy to see why Dr. & 
Dr. Richards moved forward with the life 
insurance to supplement their retirement. 
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Sam & Debra; The Pension Decision

Sam is a corporate executive who just turned 
65 and has decided to retire from his job with 
a publicly traded company. He started working 
for them 36 years ago and, in addition to a 
six figure 401(k) balance, he has a pension 
benefit and must now make a pension election. 
He is in good health and is looking forward to 
having fun in his retirement. His wife Debra is 
age 63 and in reasonably good health today but 
she does suffer from type II diabetes and is a 
breast cancer survivor. 

After looking at a dozen different pension 
options his HR department showed him, 
Sam has narrowed his decision down to two. 
The first one pays him $6,250 monthly ($75,000) 
for the rest of his life. However, if he dies, the 
income stops and Debra get’s nothing. The other 
option is for what the HR department describes 
as a “joint and survivor option” and pays them 
$5,000 per month for as long as both live. Thus, 
if Sam dies first, Debra will continue to receive 
the $5,000 per month. Conversely, if Debra 
predeceases Sam, he will also continue to 
receive the $5,000 monthly. Considering Debra’s 
health issues, they both agree that $1,250 per 
month is a significant price to pay to protect her 
and think they need help with this decision.

After meeting with their financial advisor, they 
find out there is another excellent option. They 
learn that for the same cost of the $1,250 month-
ly joint and survivor pension option they can 
purchase $1,000,000 of life insurance on Sam.

$500,000 of it in low cost permanent insurance 
and another $500,000 of 20-year term coverage. 
This will provide protection for Sara so that if 
Sam’s dies first she will always continue to 
receive at least $5,000 per month for the rest of 
her life. However, if Sara predeceases Sam, he 
has two choices. He can cancel his insurance 
and have the full $6,250 monthly income for his 
retirement. Or, if he prefers, he can keep the 
coverage and let his heirs have it at his death. 
Of course, should he live past the 20-year term 
period $500,000 of the life insurance would have 
expired leaving only $500,000 for his heirs. 
If Sara did happen to live to age 83 after the 
term coverage expired the $500,000 would 
still provide her with at least $5,000 of monthly 
income. Sam and Sara didn’t have to think hard 
about how to proceed. 

All three of these stories are about real situa-
tions. Of course, the names and circumstances 
have been changed slightly to protect the 
identities of those involved. Your situation is 
unique, but there are usually opportunities to 
almost everyone manage their wealth. I hope 
these examples open your thinking into how the 
tools we use for wealth risk management might 
help you. 

*Note: Every situation is different and this article is not intended to be a 
recommendation for any specific situation. Such recommendations can 
only be done with the benefit of all the relevant facts and circumstances.
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What Will Cause a Buyer to Walk 
Away From Your Agreed Deal?
By David Sinyard

After you have made the decision to 
sell your business and you have an
agreement with a buyer, what can keep 

the transaction from closing? An understanding 
of the review and approval process of the buyer 
will help understand what might happen and can 
potentially save you from making costly mistakes 
that can de-rail your deal.

Schematically, the process looks like this: 

The Letter of Intent is a major step in the process. Not only does it set forth the deal terms, but 
once it has been executed, the LOI is the point at which the buyer will incur real costs as they move 
towards closing. These costs include legal fees for documentation and agreements, possibly intel-
lectual property reviews, etc., background checks and financial due diligence. The financial due 
diligence involves the hiring of an accounting firm to provide a Quality of Earnings Report (QofE), 
which is a thorough audit of your company’s financials. When the outside professions are hired is 
when the buyer incurs real costs. These fees often total $400,000 - $500,000 or more and if the deal 
does not close, the buyer is stuck with the tab. 

A buyer (in our example a private equity group) 
will conduct a significant amount of due diligence 
on your company before it provides a Letter of 
Intent outlining the major terms of the agreed 
acquisition. This means that they have analyzed 
your industry, looked at your business in detail, 
met the management team and reviewed the 
financial statements that you have provided. 

ST
EP

 1
ST

EP
 2

ST
EP

 3

PRIVATE EQUITY GROUP INVESTMENT PROCESS

Deal 
Orginization

Preliminary 
Analysis

Management 
Interviews

Due 
Diligence

Final Binging
Offer

Deal Alert to
Commitee

Letter of 
Intent (LOI)

Decision to 
Proceed (NDA)

Screening Sign non disclosure agreement (NDA) to receive 
Confidential Information Memorandum (CIM)

Present a non-binding LOI to the company, which 
contains certain transaction provisions

Final Investment Memorandum it completed, 
leading to the approval or rejection of an offer
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Feedback from various private equity groups 
shows that they will walk away from a deal if 
the QofE report is materially different from the 
numbers that have been presented through the 
process. This appears to be one of the major 
reasons that a deal will not close. The lesson 
for a seller is to ensure that the financial
 information that is provided is accurate and 
that the adjustments to EBITDA are reasonable 
and substantiated. 

When moving your business down the 
path to a sale, keep the following points
in mind: 

•   Make sure your financials will stand the 
 QofE test.

• No Surprises. If the buyer uncovers 
 information in their due diligence exam that   
 you have not divulged, it can be a deal breaker.  
 Even if it doesn’t kill the deal, it will give them   
 undue leverage in this part of the process.

• Make sure your performance forecasts can be   
     met during the sales process. If the performance  
 of the business begins to erode before the 
 buyers eyes, previously negotiated terms may   
 be adjusted, and not in your favor.

Of course there are other reasons why a deal
 may not close after it has cleared other hurdles 
in the due diligence process. Years ago I was 
working a deal and at the final stage the buyer 
began to have real concerns about the cultural 
dynamic among the management teams. It was 
discovered late in the game that the sellers brother, 
the president of the company who was to stay on 
to operate the business, had been convicted of 
a felony. Of course the buyer refused to close 
and sued for its due diligence costs incurred 
roughly $150,000.
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R E T I R E M E N T  I N  S I G H T
What Will $50,000 
Be Worth in 25 Years?

I
f you are on the verge of retiring, this ques-
tion is well worth asking. You cannot know 
what the exact answer will be; you can, 
however, anticipate that it will be worth 

less. Inflation will exact a slow, but significant, 
toll on your retirement savings. Historically, 
consumer prices have risen about 2-3% per year. 
Your retirement fund should be growing at least 
that much annually; if not, your income and sav-
ings could effectively remain at current levels, 
while the goods and services you rely on grow 
more expensive. This implies a compromise to 
your lifestyle.
  
The lesson here is that you may be taking a 
risk if you turn away from equity investments – 
the risk of losing purchasing power. While the 
market’s ups and downs can be pronounced, 
the growth potential of stocks and other equity 
investments remains strong through market 
cycles. You also need to account for inflation as 
you save for retirement – you may need to save 
more than you think to help counteract infla-
tion’s effect. 

If inflation hypothetically stays at just 2% a year 
for the next 25 years, today’s $50,000 in cash will 
buy the equivalent of $30,476 worth of goods 
and services in 2043.1

When Gadgets Get on Your Nerves

In some retiree households, technology can 
cause friction. Maybe one spouse or partner is 
tech-savvy, while the other is not. Maybe one 
spouse or partner overshares on social media, 
to the other’s dismay. Or, one or both parties use 
their phones, tablets, or computers as 
distractions from relationship issues. 
According to a new Oxford University study, cou-
ples that frequently used five or more 
electronic communication channels reported 
14% less satisfaction in their relationships than 
couples less reliant on them.

If too much tech is making your retired life 
harder instead of easier, think about these steps. 
Set aside some unplugged time – no screens at 
dinner, for example. Talk to your spouse or part-
ner in person rather than via text. Affirm your 
spouse or partner in what you post, instead of 
merely including him or her. A lack of face-to-
face engagement can make someone feel lonely 
and detached, but 
a good and open conversation can bring 
couples closer.2

On the Bright Side

Recent research from Oregon State University 
concluded that healthy seniors who retired near 
age 66 (that is, at or near Social Security’s Full 
Retirement Age) had mortality rates 11% lower 
than seniors who retired earlier.3

This material was prepared by MarketingPro, Inc., and does not necessarily represent the views of 
the presenting party, nor their affiliates. This information has been derived from sources believed 
to be accurate. The publisher is not engaged in rendering legal, accounting or other professional ser-
vices. If assistance is needed, the reader is advised to engage the services of a competent professional. 
This information should not be construed as investment, tax or legal advice and may not be relied on 
for the purpose of avoiding any Federal tax penalty.
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3 - nextavenue.org/healthier-not-retire/ 
4 - pocketpenguins.com/the-gambler-and-a-nasty-business
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Increasingly, those who want to lose weight and 
reduce health risks are being advised to eat clean: 
whole grains, more fruits and vegetables, less 
meat, no refined sugar, and little or no processed 
foods. Clean eating essentially fuses wellness 
principles and dieting principles together – 
a worthy goal, considering the Centers for Disease 
Control and Prevention’s finding that 76% of 
Americans fail to eat enough fruit each day, 
while 87% consume inadequate vegetables. 
More produce increases good gut bacteria and 
may reduce risk for type 2 diabetes, obesity, high 
blood pressure, and certain cancers. 

The 50/15/5 rule presents an easy-to-remember 
guideline for household budgeting and saving. 
It is easily explained: each month, you assign 50% 
of your take-home pay to essential expenses, 15% 
of your pre-tax income to saving and investing for 
retirement, and 5% of the money you take home to 
an emergency fund.

For affluent households with ambitious retirement 
savings goals, the 50/15/5 rule may be a great 
financial tenet to follow. If you live in such a 
household and have the financial ability to live 
below your means, limiting essential expenses 
to 50% of your paycheck may be within 
your capabilities. 

LIFE STYLE
The Case for Clean Eating
Will it help us live better and longer? Or are its virtues overblown?

50%, 15%, 5%
Some households manage their finances according to these percentages

Limiting sugar and sodium are also keys in this 
food philosophy.

The root idea of clean eating is to consume mostly 
plant-based foods. That is a good goal for anyone. 
Clean eating should not be taken to such extremes 
that you cut proteins or entire food groups out of 
your daily diet. In addition, keep in mind that not 
all “clean” foods are actually very good for you, 
while some packaged foods can be very nutrient 
dense.1,2

More and more retirement savers are being urged 
to direct 15% of their total incomes into qualified 
retirement plans rather than 10%, which has long 
been the common teaching. 

As the nation’s personal saving rate is under 5% 
today, some people risk finding themselves short 
on cash in a jam, so saving 5% each month is a 
reasonably painless way to build an emergency 
reserve.
 If this seems like a big budgeting and saving 
commitment, remember that the 50/15/5 rule 
still leaves 30% of household income for 
“everything else.”3
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Recipe of the Month
BREAKFAST FRITTATA BITES

6 Eggs (large)

3 Cups spinach (chopped roughly)

1/2 Cup Onion (diced finely)

1/4 Cup Red Bell Pepper (diced finely)

1/4 Cup Diced Ham

1/4 Cup Milk

2/3 Cup Sharp Cheddar (shredded)

1 tsp. olive oil

Sea Salt & Black Pepper (to taste)

Preheat oven to 365. 

In a large mixing bowl combine eggs, cheese, milk, sea salt, and pepper. Whisk together, then pour into a 
greased (with non-stick cooking spray or butter) 12-cup muffin tin. (Pour mixture to approximately 1/2 full.) 
Set aside.

In a large skillet, heat olive oil over medium to high heat; then, add onions and peppers. Sauté about 4-6 
minutes, add spinach and ham and cook until spinach is wilted. Turn off heat and use tongs to add evenly 
to the tops of the egg mixture within muffin cups.

Bake at 365 until your frittata bites are golden brown and puffy (approximately 25 minutes). 
Let the bites cool in the muffin tin for 5-6 minutes before serving.

Gently spoon into popsicle molds, cover, and freeze until solid.  

When you try to lose weight, you challenge your 
body – and if you stick to your diet and exercise 
plan, you may improve your mind along the way. 
Research from the Department of Psychological 
Sciences at Kent State University finds a strong 
correlation between weight loss and improved 
brain function.

As you lose pounds in the first week of a diet, your 
metabolism adjusts to make dropping additional 
pounds harder. Additionally, when you eat less, fat 
cells release less leptin into your bloodstream. 

Leaner May Mean Smarter
Recent studies find that slimming down may be good for your brain.

Lower levels of this hormone are linked to increased 
appetite. The lack of leptin, however, boosts activity 
in areas of the brain that regulate appetite. 

When excess weight is shed, blood circulation to 
and from your brain is enhanced, resulting in less 
strain on veins and arteries. Memory, concentration, 
and other cognitive skills are positioned to improve. 
This can also happen as a byproduct of radical 
weight loss methods: multiple studies have found 
the same positive effects in people within three 
months of undergoing weight loss surgery.4

This material was prepared by MarketingPro, Inc., and does not necessarily 
represent the views of the presenting party, nor their affiliates. This informa-
tion has been derived from sources believed to be accurate. The publisher is 
not engaged in rendering legal, accounting or other professional services. If 
assistance is needed, the reader is advised to engage the services of a compe-
tent professional. This information should not be construed as investment, 
tax or legal advice and may not be relied on for the purpose of avoiding any 
Federal tax penalty.
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The Dangers of 
Arrogance in 
Philanthropy
By Andrés Spokoiny

Let’s start with a little exercise. 
Treat your finger like a pen and write 
a letter E on your forehead.

Done? Now tell me, did you write the E with 
its points facing your right—as if you were 
reading it—or facing your left, so others can 
read it?

It may depend on how powerful you feel.

According to a 2006 study, if you are in a 
position of power, you are three times more 
likely to write the E the way that looks right 
to you as you write it, and that looks 
backwards to everybody else. This simple 
exercise is interesting, because it demands 
seeing yourself from the perspective of 
somebody else, from the vantage point of 
an observer. And the outcome is revealing, 
because it seems to show that powerful 
people have more difficulty than others 
putting themselves in other people’s place.

This fascinating article published at the 
Atlantic explains how, over the last two 
decades, researchers in both neuroscience 
and psychology have shown consistently 
that subjects with power lose a great degree 
of empathy.

It actually points to a paradox: many people 
acquire power precisely by having a great 
capacity to be empathetic, or, at least, to be 
well-attuned to the emotional realities of 
others. But then, achieving that power 
seems to cause a loss of that very capability. 
Dacher Keltner, a researcher at UC Berkeley, 
coined the term “empathy deficit” to refer 
to that erosion.

The degradation of empathy among the 
powerful is not purely psychological but 
biological as well.

Researchers at McMaster University in 
Ontario discovered that subjects in positions 
of power show much less of a neural process 
known as “mirroring”, which is believed to 
be critical for the development of empathy. 
“Mirroring” happens in subtle ways. 
For example, we tend to mimic, subcon-
sciously, the facial expressions of others.

But there’s a hierarchical twist: we are most 
likely to mimic the facial expressions of those 
who we consider more powerful than us; 
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we laugh when a powerful person laughs, 
and frown when they frown. Naturally, a 
powerful person has fewer opportunities to 
interact with those of yet higher status than 
she—and, thus, she has fewer opportunities 
to mimic others. This may at least partially 
explain the atrophying of her mirroring 
response.

Power seems also to limit the activity of the 
“sympathetic response”. When you observe 
somebody performing an action, an FMRI 
machine will show that the neural pathways 
you would use to perform the same action 
light up. The research shows that the longer 
you are in a powerful position, the more your 
sympathetic response weakens.

In other words, power literally causes 
brain damage.

In the political world we see very often how, 
as time goes by, leaders lose touch with their 
constituents: they become less attuned to 
their needs, they are convinced of their own 
infallibility, and they become significant-
ly less adept at considering things from the 
point of view of others.

British peer, politician, and neurologist 
Lord David Owen calls it “hubris syndrome”, 
which has been defined as “a disorder of the 
possession of power, particularly power 
that has been associated with overwhelming 
success, held for a period of years with 
minimal constraint”. He actually advocates 
for the condition to be recognized as a 
mental malady.

We see this in everyday life too. How often 
have you seen a powerful person being 
eccentric and idiosyncratic? Probably you 
can name several of your acquaintances.

Conversely, probably all the powerless 
people you know are not. Could it be that 
powerful people are more quirky and 
idiosyncratic because they are less aware of 
how their actions are perceived by others? 

Could it be that their brain has been conditioned 
simply to care less?

Reading these findings, I can’t help connecting 
this to our reality as funders.

It may not be delicate to admit it so bluntly, 
but yes, funders are in a position of great power. 
Our grants impact the lives of thousands and 
our grantees depend on us for their survival. 
We are looked upon as symbols of success and 
generosity, and we are praised relentlessly.

Much of the current communal system places 
the funder as the most important figure in the 
community. Federations create “donor-centric” 
campaigns and one gala after another celebrates 
the work of philanthropists. Many funders are 
likely to suffer the neurological effects of power 
twofold: they wield power as funders, but they 
only became funders after first achieving 
positions of powers in their businesses. 
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So we philanthropists probably suffer from 
the same erosion of empathy that Keltner 
identified. This doesn’t just make us less 
“nice” to be around and more idiosyncratic. 
It may also seriously impair our effectiveness 
as funders.

Philanthropy in particular, like communal 
leadership in general, is about understand-
ing the needs, pains, concerns, and dreams of 
other people. That requires huge amounts of 
the very capacity that we start to lose when 
we become funders.

To put it another way, the same qualities that 
made us philanthropists in the first place 
start eroding as soon as we are propelled into 
a position of communal power. We become 
less and less connected with the realities of 
the people we are trying to serve, and we 
become less and less permeable to their 
feedback (in the rare cases when they dare to 
give real and honest feedback). Little by little, 
we start believing we are infallible and we 
react badly to criticism and challenges.

It’s not surprising, then, that we tend to 
replace empathetic, field-based philant-
hropy with an aseptic version of strategic 
funding, conducted from the safety of our 
board rooms rather than from the trenches, 
where we could be interacting with real 
people that benefit or suffer from our 
funding choices.

The examples abound: campus programs 
designed by folks who haven’t set foot on a 
college campus for many decades and have 
no capacity—or willingness—to understand 
the actual realities of students; programs to 
help minorities that don’t take into consider-
ation the cultural and social sensitivities of 
those minorities; welfare programs designed 
without consideration for the dignity of 
the clients; school reform ideas designed 
without input from teachers, kids, or parents 
that therefore have no relationship to real 
classroom situations; etc.

To succeed as funders we need to get much 
better at understanding and accepting the 
views of others, especially those who are in 
positions of less relative power. And to do 
so, we may need literally to undo, or at least 
ameliorate, our brain damage.

This means that the same qualities 
that made us want to be philanthropic 
in the first place start eroding as 

we are propelled into a position of 
communal power.

We become less and less connected with the 
realities of the people we are trying to serve, 
and we become less and less permeable to 
their feedback (in the rare cases when they 
dare to give real and honest feedback). 
Little by little, we start believing we are 
infallible and we react badly to criticism 
and challenges.

It’s not surprising, then, that we tend to re-
place empathetic, field-based philanthropy 
with an aseptic version of strategic fund-
ing, conducted from the safety of our board 
rooms rather than from the trenches, where 
we could be interacting with real people that 
benefit or suffer from our funding choices.

In order to succeed as philanthropists, we 
need to better understand and accept the 
views of those who are in positions of less 
relative power.

Now, that’s not impossible, but it takes 
deliberate, and sometimes uncomfortable, 
action.

THE FIRST ANTIDOTE to Hubris Syndrome 
is personal. Are there people in your life who 
keep you grounded, who help you see that 
you are being callous to others?

If there aren’t, there should be.
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FOURTH: never stop learning.

Recognize your own shortcomings and 
always have aggressive goals of personal and 
professional improvement. Don’t listen to the 
advisor that makes you feel the best, listen 
to those who challenge you and force you to 
learn something new.

FIFTH: work with partners and equals 
within a system rather than in isolation.

I realize that many of us created our 
own foundations precisely so as not to be 
beholden to a system of controls and 
restraints, and that’s legitimate.

But considering the impact of our actions 
within broader communal systems can bring 
us pause and make us reflect deeply about 
our work. Working in relationships of true 
partnership—with other funders, communal 
organizations, etc.—is critical, because we 
create rapport with complementary equals 
rather than subordinates. Moreover, building 
a system in which our grantees are our 
partners is key to an honest relationship 
with them.

The power of funders in the modern 
economy is increasing, and we who wield it 
need to acknowledge its negative side effects. 
Not because we should extinguish that 
power, but because of its potential for good.

Philanthropic power has achieved great 
things for the world; think how much more 
can be achieved when we are able to see 
beyond the blind spots that come with it.

This article was originally published at 
PhilanthropyDaily.com and is re-printed
here with permission.

Andrés Spokoiny is President & CEO of Jewish 
Funders Network. A Jewish communal leader of 
long standing with a history of leading successful 
organizational transformations, his previous 
positions include CEO of Federation CJA in Mon-
treal and Regional Director for Northeast Europe 
for the American Jewish Joint Distribution 
Committee (JDC).

Clementine Churchill, Winston’s wife, filled 
that role for him and made the legendary 
statesman a more effective leader. She 
would often tell Winston that he was being 
contemptuous to his subordinates (which he 
usually was—but think how much worse it 
might have been without Clementine).

The mother who tells her CEO daughter to 
take a beginner’s class in something you 
know nothing about, “Just to make sure you 
always feel what it’s like to be at the bottom 
rung of a ladder”; the spouse who tells you, 
without sugar-coating it, that you are being 
ridiculous; etc.

Do you let yourself enter spaces of vulnera-
bility, places in which you feel less powerful 
and therefore more connected to others? 
You should cherish those spaces, because 
they inoculate you against hubris syndrome.

SECOND: honest and timely feedback 
is critical.

And it won’t be forthcoming. Grantees 
won’t give it to us unless we make them feel 
perfectly safe—unless we create a working 
culture in which feedback is protected, 
welcomed, and encouraged, not only with 
words but with deeds.

The first time that a grantee loses funding for 
challenging us, we can be sure that nobody 
will be there to tell us that we are not 
infallible. Nothing is more dangerous than 
feeling infallible. You need to constantly tell 
yourself that if you are the smartest person 
in the room, you are in the wrong room.

THIRD: connect deeply with the people you 
are serving.

Go to their environments; don’t just listen 
to what they tell you, but see how they live, 
what hurts, what decisions they take, and 
why. Like those Roman emperors who 
disguised themselves at night to mingle 
with the common folk, one has to learn how 
to create a link that bridges cultural and 
socioeconomic divides. 
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A Journey Into My Colon — And Yours
By Dave Barry

OK. You turned 50. You know you’re supposed 

to get a colonoscopy. But you haven’t. 

Here are your reasons:

1. You’ve been busy.

2. You don’t have a history of cancer in your family.

3. You haven’t noticed any problems.

4. You don’t want a doctor to stick a tube 17,000 feet 

up your butt.

Let’s examine these reasons one at a time. No, wait, 

let’s not. Because you and I both know that the only 

real reason is No. 4. This is natural. The idea of 

having another human, even a medical human, 

becoming deeply involved in what is technically 

known as your ‘’behindular zone’’ gives you the 

creeping willies.

I know this because I am like you, except worse. I yield to nobody in the field of being a pathetic weenie 

medical coward. I become faint and nauseous during even very minor medical procedures, such as making an 

appointment by phone. It’s much worse when I come into physical contact with the medical profession. More 

than one doctor’s office has a dent in the floor caused by my forehead striking it seconds after I got a shot.

Click Here to continue reading

MONTHLY QUOTE
  
“We cannot fail to win unless we fail to try.”
     
             - Tom Clancy

MONTHLY TIP
 
Some employers offer flexible spending accounts for child care. Married joint filers and heads of 
household can defer up to $5,000 per year (or the amount of the lower-earning spouse’s income, 
whichever is lesser) in pre-tax dollars into these FSAs to save for child care costs. Most such FSAs 
are “use it or lose it,” meaning that the funds must be spent before (or shortly after) the end of 
a year.
 
MONTHLY RIDDLE 

Neil claims you can make the number 9 using only three toothpicks. Is this claim true? 
Answer to lasts month’s issue:  The news

HUMOR
HUMOR 45

http://www.miamiherald.com/living/liv-columns-blogs/dave-barry/article1928847.html
http://www.miamiherald.com/living/liv-columns-blogs/dave-barry/article1927688.html
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